
Client Situation:
Make distributors and end-users aware of GE’s revolutionary new design in ballasts that makes their lighting systems 
the most efficient in the industry.   

Tactics:
Create an integrated sales support strategy that included advertising, sales and product literature, flash presentation, 
point of sale and training materials. In quick succession, Stevens Strategic Communications produced advertising, 
a brochure, point of sales materials and incentive program aimed at distributors. Next came the major product 
catalog, merchandising and flash presentation materials.

Results:
This program almost immediately resulted in leads and significant sales. GE Ballast sales exceeded forecast in a 
down economy.
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